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community
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Where are our opportunities?

m Collaborative partners

m Associates who share
common concerns

m Business and public
policy leaders with
common responsibilities

m Community
groups
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Media
Public Speaking
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Every next contact is
the most important

m Sorry: Meetings
matter!




Avoid Roadblocks and
Detours By. . .

m Keeping your
partners fully
Informed




Avoid Roadblocks and
Detours By. . .

m Keeping your partners
fully informed

m Working with
partners to
develop contacts




Avoid Roadblocks and
Detours By.

m Keeping your partners
fully informed

m \Working with partners
to develop contacts

m Freely sharing
Intelligence with
partners




Avoid Roadblocks and
Detours By.

Keeping your partners
fully informed

Working with partners
to develop contacts

Freely sharing
Intelligence with
partners
Deferring to
more qualified
partners
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m Keeping your partners
fully informed

m Working with partners
to develop contacts

m Freely sharing
Intelligence with
partners

m Deferring to more
qualified partners

m Remembering:
It IS not about
you!
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Practical Matters Matter!

m Return every call

m Acknowledge every
favor/gift

m Honor every commitment

m Transfer credit to
others. . .always!




